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Your pitch is the single thing that could either get your business off the The rule of thumb for investors is that for every
investments they . Your plan and pitch, then, should explicitly answer the investor's . First Name.

What you can offer that no term sheet can convey is the story and pathos behind your startup. Are they
familiar with your business area? This will not only impress your audience, but it will help you think more
strategically about your roll-out plan. Is this a business that looks like it will have fast and sustainable growth
and get the returns to the investor that he or she is looking for? Talk about your skills, background, vision and
why you can make it work. But just how much to ask for is often key. Oh, and I almost forgot one other very
important aspect of pitching your businessâ€”have fun! Your financials should easily allow you to calculate
your customer acquisition costs. Everything you need to know about creating your pitch, all in one place.
Every investor wants to make a lot of money in a short amount of time. Sometimes you only get 10 minutes to
pitch your business opportunity to the investors or less in some cases. It's not just numbers on a piece of
paper," Pinson says. Prepare Your Message. The goal of a business pitch is generally to secure the resources
and funding necessary to move forward with a business plan or to continue with an already established
business or venture. Most of the time, an entrepreneur would make a formal presentation -- often with a
slideshow -- to help illustrate a pitch. It gives you more access to information faster. An elevator pitch is a
concise and carefully planned description of your company or idea that can be quickly and easily understood.
Your team Investors invest in people first and ideas second, so be sure to share details about your rock star
team and why they are the right people to lead this company. Caroline has been the CEO and co-founder of
two tech startupsâ€”one failed and one she sold. Your revenue or business model Investors tend to care about
this slide the most. She says you may want to start by approaching those investors with your plan. Timing is
critical. But you need to have your plan drafted before you can fine-tune your pitch. Statistically, the odds for
success are not great. Move at a good pace. Business success comes down to marketing. They only listen to
formal pitches and presentations from a handful. Obtaining venture capital funding, angel investment, or even
bank loans for a business is increasingly difficult in a tough economy. Be wildly enthusiastic. The plan is the
screenplay for the business. For every 1, pitches an investor hears, he or she will fund only of them. Customer
acquisition: Marketing and sales strategy This is usually one of the most skipped sections of an investor pitch
and a full business plan. What are the ingredients of an ultra-compelling, irresistible, outstanding, and
unforgettable pitch? Do they share your long-term goals for growth and eventual exit? Because time is
important, you need to develop an absolute focus on the core components of your pitch.


